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IDSA Northeast Direct Selling Expo 2025

The Northeast Direct Selling Expo 2025 was held on January 21, 2025, at Taj
Vivanta, Guwahati, bringing together over 380 delegates, including
policymakers, industry leaders, and women entrepreneurs.
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The Inaugural Ceremony featured key Government Dignitaries who
emphasized the potential of direct selling in the Northeast, highlighting its
role in generating self-employment and contributing to economic growth.

Smt. Anasua Dutta Barua, Secretary, Food Public
Distribution & Consumer Affairs, Assam, stressed the
importance of product quality, compliance, and
consumer protection. She highlighted Assam's efforts to
establish a strong monitoring mechanism, with IDSA as
a key member of the state's Monitoring Committee.

e oRITLA - Ms, Riniki Bhuyan Sharma, Chairman and Managing
| Jooer Director of Pride East Entertainment, highlighted the
- invaluable contributions of women entrepreneurs to the
industry, emphasizing the need for recognition and
L support. She expressed her support for IDSA’s efforts in

__ promoting women entrepreneurship in the region.

Modic



Shri Limatoshi Jamir, Deputy Controller,
LM&CP, Government of Nagaland, also
attended the IDSA Northeast Expo as a
Special Invitee. IDSA is closely working with
the Nagaland Department of Legal
Metrology & Consumer Protection
Department to bring forth a strong and
effective monitoring mechanism for direct
selling in the state.

An insightful panel discussion was conducted ..

with the senior direct sellers who shared their \i‘%éi‘zz"é';‘
experiences and journey in the industry. Some

of them highly spoke about the need for

business innovation, and the role of direct

selling in economic empowerment.

The Expo showcased leading direct selling brands, featuring new product
launches and emerging trends. One of the highlights of the event was the
Threads of the Northeast - Direct Selling Product Showcase, where
traditional attire was combined with direct selling products to present a
unique and engaging display of entrepreneurship.

A total of 45 women entrepreneurs spanning across 8 Northeastern states
including (Arunachal Pradesh, Assam, Manipur, Meghalaya, Mizoram,
Nagaland, Sikkim and Tripura) were honored for their achievements in direct
selling, highlighting the increasing participation of women in the sector.

4 women entrepreneurs from Northeast region were also recognised for their
exemplary work towards promoting women empowerment and
entrepreneurship across various sectors.




The Northeast contributes 87% of India's ¥21,282
crore direct selling market, with over 4.2 lakh direct
sellers. Assam leads as the 9th largest market,
generating ¥1,009 crore in sales with 13% YOY
growth, while the remaining seven states
contributed ¥845 crore collectively.

IDSA Chairman Vivek Katoch emphasized the
Northeast's growing ro'e in Se'f-emp'oyment and NcrtheastIndiaseeslll’:"r/:"gjl'omhindirectselling.
crosses Rs 1854 crore in sales

industry expansion. The event featured policy ' "
discussions, consumer awareness sessions, a

traditional attire ramp walk, and a grand exhibition,

showcasing the sectors innovations and

opportunities.
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Relive the highlights of the IDSA Northeast Direct Selling Expo 2025!
Click HERE



https://www.instagram.com/reel/DFMuHnIBl0-/?utm_source=ig_web_copy_link&igsh=MzRlODBiNWFlZA==
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"S> 'CHARTING NEW HORIZONS

IDSA CEO Council Meet 2025:

The 2nd Edition of CEO Council Meet was successfully conducted at Jaipur
Marriott on 27-28 January 2025, bringing together CEOs and top executives
of IDSA member companies.

IDSA Chairman Mr. Vivek Katoch welcomed members, emphasizing the
meeting’s strategic importance in shaping the industry’'s growth and
strengthening IDSA’'s position with the government, companies, and
consumers. IDSA Secretary General, Mr. Romesh Puri, presented updates on
regulatory issues, advocacy efforts, and regional events, highlighting the
North East Direct Selling Expo 2025, which saw participation from 380+
delegates, direct sellers, students, and women entrepreneurs. He also
introduced a White Paper advocating for the transfer of Direct Selling to
DPIIT from DoCA, outlining a multi-faceted approach involving ministerial
engagements, parliamentary questions, and collaboration with DPIIT
initiatives to push the agenda forward.

The need to redefine direct selling as ‘Social Selling’ was emphasized to align
with global trends. Industry leaders discussed leveraging IDSA’'s WFDSA
membership to strengthen its position in the industry and proposed hosting a
WFDSA event in India in 2030. A Direct Selling Marathon was suggested as a

brand-building initiative. Additionally, members committed to render their full
support for the Annual Survey (FY 2023-24).

and consideration therefore, 4 Worklng
/Focus groups: Brand Building,
Partnerships & Collaborations, #
Industry Vision & Purpose, and
Advocacy were finalized based on their
significance.

These Working/Focus Groups will be lead
by key IDSA Members to shape a §
strategic roadmap for specific areas.

Catch the highlights from the IDSA CEO Council Meet!

Click HERE
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IDSA@QUPDATES

We are delighted to announce that Mr. Romesh Kumar Puri,
has joined us as the new Secretary General of IDSA. With a vision

to drive growth and innovation in the direct selling industry, Mr.
Puri brings exceptional leadership and expertise to the team.

BEYOND THE HORIZONS

We are thrilled to welcome USANA HEALTH
SCIENCES to the IDSA family as our newest
member! THE CELLULAR NUTRITION COMPANY

Joining hands with a renowned brand committed to quality &
empowerment strengthens our mission to promote excellence in the direct
selling industry.

IDSA OPINION POLL

Shaping the Future of Direct Selling in 2025!

As the direct selling industry evolves, leaders must
focus on key priorities to drive sustainable growth.
What should be the top priority for direct selling
leaders in 20257

Cast Your Vote! How much do you think it is?

Click HERE to share your views.

GLOBAL UPDATES

The gradual evolution of direct selling: A journey of 50
years

https://www.epixelmimsoftware.com/blog/history-

of-direct-selling-50-years

THANK YOU FOR JOINING US ON THIS JOURNEY THROUGH JANUARY! .
WE HOPE YOU FOUND OUR INSIGHTS VALUABLE AND INFORMATIVE. IDSA
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